Curvo’

BroadJump RX
Spend Control

BroadJump Rx Spend Control allows for
complete spend management of therapeutic drug
classes, including price parity identification,
change reporting, market opportunity
identification, automated prioritization of
savings opportunities, and a trusted advisor
offering experience and support.

Price Parity Identification

Easily identify products purchased
at different prices across your
organization, with the ability to
focus on instances purchased on
different contracts, through different
channels, or at specific facilities.

Change Monitoring

Quickly pinpoint drug classes or
NDCs that have changed in price or
usage and understand the impact to
your organization long-term.

Market Analysis

Assess your organization’s pricing
position versus your peers and
quantify savings opportunity

overall, by therapeutic drug class,
manufacturer or specific NDC. Access
peer demographics to determine
your desired cohort and ensure
achievable goal-setting.

NDC Benchmarking and
Trend Analysis

Visualize market dynamics

for a single NDC or basket of
pharmaceuticals, including price
trends over time for the market as a
whole and within your organization.

Collaborative Project
Management

Track pharmacy initiatives in the
context of changing spend and
market dynamics. Easily collaborate
with stakeholders across your
hospitals and within the Curvo-
BroadJump Client Executive team.

Automated Opportunity
Prioritization

View prioritized suggestions uniquely
curated for your organization

based upon your data, your team'’s
preferences and objectives, and

the experience of your Curvo Client
Executive.

Automated Savings and Price
Tracking

Automatically track savings for
completed initiatives based upon
parameters specific to that project,
or track change for any specified
group of products from a custom
benchmark date.

Dynamic Reporting

Access all of your purchasing data via
an easy-to-use, interactive reporting
platform that visualizes change and
enables access to invoice level detail.
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The Curvo Benefit

We know all our clients have individual
objectives and preferences, so our solutions
are built to fit your needs, whatever they are.
Our Client Executive team can help ensure
pharmacy opportunities presented to

your organization will help you meet your
unique goals.

All pharmacy applications consider
Account Type, Class of Trade, DSH Eligibility,
and other factors that may affect pricing,
and dynamic filters allow you to further
customize reporting.

Curvo’s pharmacy data comes from

all wholesalers and Group Purchasing
Organizations and spans across large IDNs,
academic medical centers, small standalone
hospitals, and non-acute facilities.

Curvo receives pharmacy purchasing data
directly from your pharmacy wholesaler
via secure, automated FTP, requiring no
additional effort on your behalf.

We have the ability to cleanse and enrich
data from any source, meaning that Curvo
analytics can combine pharmacy wholesaler
and specialty pharmacy data with your
medical-surgical purchasing data,

ensuring comprehensive analysis across
your organization.

Your Curvo Client Executive works as an
extension of your team to truly understand
your objectives, ensure you get the biggest
possible return for your time and energy
investment, and ultimately help you succeed.



How can Curvo pharmacy solutions

be applied to me?
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Curvo innovative Pharmacy applications and dedicated service provide our team with

unprecedented, comprehensive insights into our full pharmaceutical spend to help
us quickly identify opportunities, which resulted in our health system uncovering and
securing a recent savings of over $250,000 simply by ensuring we purchased key items

from our authorized distributor.

Director of Pharmacy at an 8 Hospital System in the Central U.S.
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Am | paying the correct price per the latest Prime Vendor
Program report? Access reporting comparing your 340B
purchases to current PVP pricing.

Create a “Watchlist” of products to monitor usage of
soft- blocked or restricted items

How is my contract compliance and noncontract
purchasing changing over time?

How is my purchasing in a category changing relative to
the rest of the Curvo community? Visualize market share
shifts within your own organization and across

the market

Quantify the impact of your spend year-over-year, or for
any custom time frame

15 Hospital System
$4.6B TOE

$717MM Addressable
Pharmacy Spend

Standalone Hospital

273K 5
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How much have | saved through closed initiatives in my
group’s pharmacy spend?

Utilize market baskets to track new NDC's, Biosimilars,
and the changing market

Are all facilities across my organization paying
consistent pricing? Quantify and analyze parity
opportunity holistically, or for a specific facility during
onboarding or when DSH eligibility status has changed

Gain awareness to price changes, the trending impact,
and if increases are related to contract changes or
disconnection

Track credits and rebills across my group Which are
attributed to the wholesaler versus my hospital team?
Have they been received?

(14 Curvo applications, which provide
broad and unbiased market insights
into pharmacy purchasing, have
proven invaluable, especially during
our recent GPO conversion. They allow
us to quickly identify and correct
slow-moving product conversions
and
formulary changes. 99

Director of Pharmacy at a
20 Hospital System in the Western U.S



